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Talking shop – Reaping the 
benefits of the digital economy 
|A handful of new technologies
are shaping the evolution of 
IT and communication |Compa-
nies in virtually all industries
must rethink their strategies|
Have you charted the right
course to tap the vast potential
ahead while minimizing risk? 
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IT  UTILIT Y SERVICES .. .
...enable flexible access to IT capacity and the associated 
services. The term “utility” underscores the idea that accessing 
IT resources should be as simple and flexible as being supplied 
with electricity, gas and water. In line with the distinction 
between software and hardware, IT utility services are split 
between “software as a service” (SaaS) and utility computing. 

Forecast: In 2005, the world’s market for IT utility services reached a volume 
of around EUR 23.5 billion. At a projected average annual growth rate of 35%, it should 
grow to some EUR 106 billion by 2010.

Lead industries: Financial services, telecommunications, pharmaceuticals
Corporate functions affected: Marketing & Sales, Purchasing, Production

DIGITAL RIGHTS MANAGEMENT (DRM) .. .
... is the collective term for methods used to 
protect the copyrights and marketing rights of
digital content. DRM systems are used primarily
for software, digital audio and film recordings
and electronic documents.

Forecast: According to our estimates, the DRM
industry is set to expand by 34% per annum. It will
thus grow from EUR 0.48 billion in 2005 to EUR
1.55 billion in 2009.
Lead industries: Media, automotive, financial 
services, healthcare/pharmaceuticals
Corporate functions affected: R&D, HR, Corporate
Finance, Sales

EMBEDDED SYSTEMS .. .
...are programmable components 
that are these days built into 
virtually every manufactured product – 
from mobile phones to passenger aircraft. 
The software contained in these systems 
is normally developed to serve precisely defined 
functions, often has to get by with a minimum 
of storage and processor resources, and is designed to 
maximize reliability. 

Forecast: In light of its importance to all aspects of the manufacturing
industries, our estimates put the global market volume for embedded 
systems at EUR 136 billion even today. Between now and 2010, this 
market will grow at a rate of 9% per annum.
Lead industries: Automotive, aviation, machinery, consumer electronics
Corporate functions affected: R&D, Corporate Development

[GROWTH SEGMENTS]
In a recent study conducted together with the German high-tech 

association BITKOM, we examined about 300 technologies in terms 

of their future growth potential and strategic relevance. 

We think that 5 of these 300 technologies deserve special mention.

BIOMETRICS .. .
...refers to the use of automated 
methods to recognize individual 
people by comparing physiological 
or behavioral attributes with 
electronically stored data. 

Forecast: The International Biometric
Group reckons that the biometrics 
industry reached a global sales volume 
of EUR 1.3 billion in 2005. This figure 

is expected to rise to around EUR 4.8 billion by 2010 – an average annual
growth rate of 30%.
Lead industries: Consumer services (banks, retail, transportation), 
public sector
Corporate functions affected: R&D, Marketing & Sales
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SERVICE-ORIENTED AR CHITECTURE (SOA) .. .
...breaks the applications used by enterprises down into individual 
services. These services exist as discrete software modules that can 
communicate with each other directly and via a shared platform. 
Each service models a real business activity. 

Forecast: The global market for SOAs will grow from EUR 9 billion in 2006 
to EUR 38 billion in 2012. That is equivalent to annual growth of 43%.
Lead industries: Financial services, automotive, logistics, retail
Corporate functions affected: All functions



A MAT TER OF LIFE OR DEATH

Your hand is accepted anywhere in the world as a bona fide credit card. BMW calls itself 
a software company. Even industrial espionage agents cannot crack your documents. 
The people at IT smile benignly when asked where the server room is. When a company is 
taken over in the morning, its systems are fully integrated before everyone goes home 
in the evening.

A distant future vision? Not really. In essence, some of the above statements are already pres-
ent reality. Others are well on the way. The daily routine is going digital – just look at Web 2.0
and “Second Life” – and business processes are changing radically as it does so.  Information
and content that you used to be able to sell for good money now becomes freely available
overnight. Suppliers, partners and customers can and must be integrated more deeply in the
value chain. Huge volumes of data, and hence large swathes of functions that used to be strict-
ly internal, can be outsourced at will. Hitherto distinct markets are converging relentlessly. All
kinds of things are being “networked”, with all the opportunities and risks that this entails. In
this frighteningly fast-paced environment, quickly spotting the strategic importance of devel-
opments in the IT industry is quite literally a matter of corporate life or death.
In numerous studies and strategy projects, we have applied ourselves to answering two pivotal
questions: What technology trends will have the greatest impact on enterprises in the years
ahead? And how will these trends change processes, business models and markets? We would
like to share with you what we have found: five strategic dimensions of growth whose profound
importance cuts straight across every industry and market.

EMBEDDED SYSTEMS: KILLER APPS IN DISGUISE

Why does the world sit up and take so much notice when Apple launches a new 
product? Neither weight nor design nor the number of functions pose any real threat 
to rival offerings. Essentially, it is the radically new software that is embedded in 

the device. What made the iPod a huge seller could now, in the shape of the Apple iPhone,
revolutionize the mobile phone market too. The secret? The product and its embedded soft-
ware blend together so perfectly that the iPhone is ingeniously simple and intuitive to use.

It is fair to say that embedded systems have already become the key driver of product innova-
tion. And this statement is by no means restricted to consumer electronics alone. Electronic
content accounts for an estimated 90% of innovations in the automotive industry as well.
Some ten million lines of software code are written into every vehicle that rolls off today’s 
production lines – about a quarter of the programming volume of Windows XP. What makes
embedded systems so strategically important to the manufacturing industry, however, is the
reliable protection they can give to intellectual property. This is especially true in high-tech
disciplines such as industrial automation. Imitations may look deceptively authentic to the
naked eye. Yet it is extremely rare for them to reproduce the accuracy, reliability and clock
rates of the “real thing”, simply because they lack the original control software. Our project
experience shows that, increasingly, decisions about embedded systems are having to be
taken at top management level. The main reason is that embedded systems open the door 
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80%
According to estimates by the Japanese Ministry 
of Economy, Trade and Industry (METI), products that
contain embedded systems account for around 80% 
of the total value added in technology-focused sectors
(machinery, industrial systems, transportation and
electronics) in modern industrial economies.
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to business models and collaborative ventures that, in not a few cases, can have a major
impact on the future of the company. Here again, Apple presents a fine example. It was only 
the link to iTunes, the commercial online platform for music downloads, that enabled the iPod 
to achieve a dominant market position.

�
In dealing with embedded systems, your enterprise must change the way it thinks in
order to master the growing challenges. As such systems become increasingly com-

plex, they also become more and more vulnerable to defects, as can be seen in the auto-
motive industry. Here, software errors are at the root of around 50% of all recall campaigns.
The main thing to watch out for is absolute reliability, which is fundamental to the success 
of embedded systems. In practice, we have found that anything less can indeed have a 
negative impact on perceived product quality. If new electronic components work anything
less than perfectly, your users will quickly start calling for a return to their “good old” analog
predecessors. In addition, time to market is becoming an increasingly important factor in 
the global innovation arena. Development cycles are therefore contstantly shrinking.
Manufacturers that have seen themselves as hardware makers up to now must effect a 
strategic realignment and become software vendors. One way to do this is to standardize
development platforms and operating systems. Another is to go the way of international spe-
cialization – an imperative if development lead times and costs are to be reduced. On this
score, Japanese and US players evidently make far greater use of outsourcing opportunities
than their European counterparts.

BIOMETRICS:  THE PASSWORD’S DAYS ARE NUMBERED

Find the right cash dispenser in Tokyo and you can watch as customers
insert their card in the machine and then place their hand over it, as
though they were giving it their blessing. A built-in device from Fujitsu 

verifies in seconds whether the vein pattern in the card-holder’s hand matches the data
stored on the card itself. Feedback has been so positive that the Mitsubishi Tokyo Bank
wants to install the new security system at 6,000 ATMs in future. According to the bank’s
own information, 900,000 customers already use this new technology.

It is only a matter of time before biometric technologies will replace conventional authen-
tication methods. Given the heightened need for security in the wake of the 9/11 terrorist
attacks, public-sector orders alone are expected to drive very rapid growth in this market.
Where people are required to authenticate themselves securely, biometric methods are vast-
ly superior to conventional procedures. Also in the private sector, magnetic strip cards, PIN
codes and passwords will no longer be enough to safeguard sensitive company data and
premises as security requirements grow ever tighter. US cooperative bank Telesis Credit
Union used itself as a guinea pig and tried to hack into its own systems. Within 30 seconds,
the team had cracked about 80% of the passwords used in its corporate network. The strate-
gic significance of strict security standards will increase still further as more and bigger 
business transactions take place with no personal customer contact whatsoever. This is
especially true for e-commerce. A study commissioned by IBM in the USA found that 49% of
online shoppers would feel more reassured if biometric access protection was introduced.
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In 2007, we will begin 
to seek the answers to 
the question, “Which 
information do we trust?”
Raymond Karrenbauer, 
Chief Technology Officer, ING Insurance Americas
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Moreover, one should not ignore the fact that biometric attributes are inextricably bound up
with the individual person and can therefore be used effortlessly and at any time. This gain
in convenience – being able to pay with nothing but a fingerprint, for example – will very 
likely generate fresh impetus in the retail sector.

�
The crucial factor when introducing biometric methods is user acceptance. For instance,
one reason why the hand vein scanner used at Japanese cash dispensers is so suc-

cessful is that it works without physical contact. Female customers in particular reject finger-
print sensors because of concerns about hygiene. You must likewise take care to ensure that
the data protection legislation in a given country is not violated by such systems. In Germany
above all, that is no easy task. Finally, it is important to examine this still youthful market
very carefully indeed. The mass-produced “killer application” that meets all security expec-
tations has yet to be chosen.  

DIGITAL RIGHTS MANAGEMENT: THE TIME-BOMB IS TICKING.. .

The number of cases in which companies present their figures earlier than planned
has been growing of late. And the reason is the same every time. Some leak in 
the data exchange process has prematurely made confidential insider information 

publicly accessible. Damage costing millions can be wrought in seconds as a result.

Up to now, Digital Rights Management (DRM) has gained ground primarily in the media indus-
try, where it is used to solicit fair payment for digital content. The media industry was too
slow to provide comprehensive protection for its copyrights – partly because it failed to grasp
the strategic dimensions of developments in IT. As a result, it is now missing out on revenues
of an estimated EUR 3.5 billion per annum. In future, however, the application of DRM in other
industries will also come up for discussion. Especially in automotive engineering, finance,
healthcare, pharmaceuticals and the public sector, the need to reliably protect digital 
documents is rapidly gaining in importance. The relevant technologies are currently being 
bundled under the term enterprise DRM (EDRM). And it is these technologies that will at last
empower companies to exploit the full benefits of international specialization.
Like biometrics in the realms of personal authentication, DRM is far superior to conventional
ways of protecting digitally stored content. With this approach, protection is built into the file
itself. The actual protective mechanisms are almost infinitely variable. Specific settings can
prescribe that a document can only be opened in a certain person’s mailbox, say, or that con-
tent is visible only for a limited period of time.

�
The need to create workable EDRM environments poses problems to many firms. 
Like other companies, you too will understandably want to introduce one wall-to-wall

system that, at a stroke, protects every last file and will also accommodate all future require-
ments. Such systems quickly become too complex and too expensive, however. That in turn
can jeopardize the entire project. In most cases, it makes better sense to split DRM projects
into discrete modules, and to begin by trying out data exchange processes within restricted
user groups. Particularly where heavy protection is needed, there is the danger that even 
the intended addressees will be unable to open documents. This can happen because “unau-

Sources: International Biometric Group; Roland Berger
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Data from the content server is “packed” in DRM 
systems. This data can be read only if the users are
assigned the required access rights (keys) through 
a license server. This process is repeated for each 
and every read operation to avoid data protection
becoming undermined.
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thorized” search programs are installed on their computers, for instance. Prior to enterprise-
wide roll-out, you must also engage in intensive testing. This is necessary because the prac-
ticalities of handling have to be attuned to specific business processes. For example, it may 
be necessary to decide whether a certain level of protection has to stay with data once it is
copied from an Excel spreadsheet to the clipboard. Once workable solutions have been found,
decisions will frequently have to be taken in your boardroom. Examples include exactly 
what company data should be protected automatically in future, or what you want to do 
with sensitive data that is already archived.

IT  UTILIT Y SERVICES: SAVINGS AND BENEFITS

When Marc Benioff began marketing a web-based customer relationship manage-
ment application and announced the “end of software” in 2000, he was ridiculed.
Today, his company salesforce.com boasts some 27,000 customers and, according

to its own forecasts, posts annual sales just shy of half a billion dollars – and that on the
home turf of incumbent heavyweights such as SAP and Oracle.

Any business that wants to stand up to global competition must be able to respond swiftly
and flexibly to ever shorter technology cycles and pronounced fluctuations in demand. And
then there is the fact that today’s firms experience fundamental change far more frequently.
They plunge into new lines of business, merge, and sell off or outsource whole units in rapid
succession – ideally accompanied by commensurate IT resources in each case.
This is precisely where IT utility services come in. The services provided are scalable and
charged on a pay-per-use basis. The customer company doesn’t have to buy the hardware or
software. Given the growing cost pressure in many industries, this whole subject area is
extremely important to top management. Estimates by the Gartner Group market research
organization suggest that IT utility services can save a company between 10 and 30% of its
hardware costs – and as much as 30 to 60% of the associated personnel expenses.
Using utility services can yield more benefits than just greater flexibility and lower costs,
however. This is true especially when a service provider makes applications available on a
central server, a model known as “software as a service” (SaaS). This arrangement allows
partner companies up and down the value chain to access the same programs and even the
same databases. As a result, even more money can be saved on updating customer and 
order data or inventory lists, say. Again, Gartner estimates that by 2010, the average firm 
will source 30% of its software as services.

�
Bear in mind that a transition to IT Utility Services will lead to structural changes in 
the IT organization. If you migrate to utility models on a piecemeal basis and without

making the necessary preparations, be prepared for a rude awakening! Situations can 
quickly arise where your in-house IT unit no longer has the required access rights, but 
where no-one with the relevant knowledge is currently available at the service provider. 
It follows that you must know exactly what resources and service levels are needed. When
choosing an IT service provider, it is important to closely examine whether the company is
really able to deliver full service. One significant factor can be a global network of service 
staff that can quickly resolve problems arising at any of the user company’s sites worldwide. 
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10-20%
Calculations by the market researchers at Gartner
Group indicate that most companies significantly 
oversize their IT infrastructures. According to Gartner’s
data, only 10 to 20% of available capacity actually
gets used.

“Since the industrial revolu-
tion, we have seen numerous
examples of infrastructure
technology, such as steam
engines, electricity, tele-
graph, telephone systems
and highway systems; and it
is my argument that IT falls
into that category.”
Nicholas Carr, former executive editor 
of Harvard Business Review
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Before you sign the contract, every worry about data security and system performance must
also have been cleared up to your complete satisfaction. In addition, you should also know
exactly how much it costs to provide these services in house before signing on the dotted
line. It is not unusual to find that a full-scale IT audit is needed up front. 

SERVICE-ORIENTED AR CHITECTURE (SOA):  A BIG BANG IN THE SYSTEM

“Harrods”, the famous British department store, has been striving to deliver
excellent service to its customers since 1834. In the real world, the policy works
well to this day. The advent of the digital age gave rise to certain problems, 

however. Customer information was entered concurrently at too many places. Address data 
for one and the same person contained inconsistencies. Coordinating direct marketing 
activities thus became an impossible task. Now, the venerable store is implementing a 
completely new service-oriented software architecture.

As globalization has advanced, corporate structures and processes have been completely
transformed over the past ten years. Flexible integration and removal has become a critical
success factor. Departments such as R&D, Purchasing, Production and Sales are increasingly
regarded as bundles of loosely connected functions whose processes can be mixed and
matched in varying permutations. IT infrastructures – especially those originally designed to
fit the silo mentality of long-defunct departments – sometimes have a hard time keeping up
with such permanent metamorphoses.
Accommodating incessant change in business processes is at the core of the service-orient-
ed architecture concept. Put simply, SOAs are not about configuring programs for specific
applications. They are about breaking business processes down into individual components
and mini-programs that can themselves then be mixed and matched in any way.
Which is precisely why they are so useful. SOAs align IT processes with a company’s real
business processes better and more quickly. Seen from this angle, they are more of a 
management issue than a purely IT issue. True, potential savings of between 2 and at most
10% can be realized on the IT side. Yet the benefits accrue to the entire enterprise. Processes
that are less complex, more flexible and facilitate rapid responsiveness are a vital ingredient
in keeping a company competitive. IBM reckons that two-thirds of SOA customers use these
new technologies to tap into new business.

�
The potential benefits of a service-oriented architecture are evidently immense.
However, if you go ahead with hasty, ill-planned implementation, you can expose your

firm to just as many risks. SOAs are not a one-size-fits-all solution to every IT problem. Nor
will the investment pay off for every company. The decisive issue is whether the flexibility
you gain by using the new architecture measurably contributes to business performance.
Only then can you truly justify the usually considerable expense of migration. An SOA roll-out
must therefore line up with a coherent, long-term IT strategy that itself dovetails with your
company’s strategic objectives. Again, a thorough process audit is an essential prerequisite.
Not even the most advanced IT infrastructure can remedy the negative consequences of
defective or inefficient processes.
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IF YOU HAVE ANY FURTHER QUESTIONS,
PLEASE CONTACT ANY OF THE FOLLOWING:

Gérard Richter, Partner

+49 (89) 9230-8583

Gerard _Richter@de.rolandberger.com

Klaus Fuest, Manager Business Research

+49 (211) 43 89-2231

Klaus_Fuest@de.rolandberger.com
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Vertical functions 1970 –1990

Business

Process

Function/IT

Processes run internally in
separate departmental “silos”.
Integration takes place 
at IT level (primarily via
Accounting)

Horizontal functions 1990 –2000

Business

Process

Function/IT

Processes and organization
are aligned. 
ERP and client/server archi-
tecture support processes
throughout the enterprise.

Integrated functions 2000–2015

Business

Process

Function/IT

All levels are aligned with
each other. 
An adaptive architecture
enables IT to contribute to
realization of business goals.

Source: Siemens SBS, Roland Berger





<<
  /ASCII85EncodePages false
  /AllowTransparency false
  /AutoPositionEPSFiles true
  /AutoRotatePages /All
  /Binding /Left
  /CalGrayProfile (Dot Gain 20%)
  /CalRGBProfile (sRGB IEC61966-2.1)
  /CalCMYKProfile (U.S. Web Coated \050SWOP\051 v2)
  /sRGBProfile (sRGB IEC61966-2.1)
  /CannotEmbedFontPolicy /Warning
  /CompatibilityLevel 1.4
  /CompressObjects /Tags
  /CompressPages true
  /ConvertImagesToIndexed true
  /PassThroughJPEGImages true
  /CreateJDFFile false
  /CreateJobTicket false
  /DefaultRenderingIntent /Default
  /DetectBlends true
  /DetectCurves 0.0000
  /ColorConversionStrategy /LeaveColorUnchanged
  /DoThumbnails false
  /EmbedAllFonts true
  /EmbedOpenType false
  /ParseICCProfilesInComments true
  /EmbedJobOptions true
  /DSCReportingLevel 0
  /EmitDSCWarnings false
  /EndPage -1
  /ImageMemory 1048576
  /LockDistillerParams false
  /MaxSubsetPct 100
  /Optimize true
  /OPM 1
  /ParseDSCComments true
  /ParseDSCCommentsForDocInfo true
  /PreserveCopyPage true
  /PreserveDICMYKValues true
  /PreserveEPSInfo true
  /PreserveFlatness true
  /PreserveHalftoneInfo false
  /PreserveOPIComments false
  /PreserveOverprintSettings true
  /StartPage 1
  /SubsetFonts true
  /TransferFunctionInfo /Apply
  /UCRandBGInfo /Preserve
  /UsePrologue false
  /ColorSettingsFile ()
  /AlwaysEmbed [ true
  ]
  /NeverEmbed [ true
  ]
  /AntiAliasColorImages false
  /CropColorImages true
  /ColorImageMinResolution 300
  /ColorImageMinResolutionPolicy /OK
  /DownsampleColorImages true
  /ColorImageDownsampleType /Bicubic
  /ColorImageResolution 300
  /ColorImageDepth -1
  /ColorImageMinDownsampleDepth 1
  /ColorImageDownsampleThreshold 1.50000
  /EncodeColorImages true
  /ColorImageFilter /DCTEncode
  /AutoFilterColorImages true
  /ColorImageAutoFilterStrategy /JPEG
  /ColorACSImageDict <<
    /QFactor 0.15
    /HSamples [1 1 1 1] /VSamples [1 1 1 1]
  >>
  /ColorImageDict <<
    /QFactor 0.15
    /HSamples [1 1 1 1] /VSamples [1 1 1 1]
  >>
  /JPEG2000ColorACSImageDict <<
    /TileWidth 256
    /TileHeight 256
    /Quality 30
  >>
  /JPEG2000ColorImageDict <<
    /TileWidth 256
    /TileHeight 256
    /Quality 30
  >>
  /AntiAliasGrayImages false
  /CropGrayImages true
  /GrayImageMinResolution 300
  /GrayImageMinResolutionPolicy /OK
  /DownsampleGrayImages true
  /GrayImageDownsampleType /Bicubic
  /GrayImageResolution 300
  /GrayImageDepth -1
  /GrayImageMinDownsampleDepth 2
  /GrayImageDownsampleThreshold 1.50000
  /EncodeGrayImages true
  /GrayImageFilter /DCTEncode
  /AutoFilterGrayImages true
  /GrayImageAutoFilterStrategy /JPEG
  /GrayACSImageDict <<
    /QFactor 0.15
    /HSamples [1 1 1 1] /VSamples [1 1 1 1]
  >>
  /GrayImageDict <<
    /QFactor 0.15
    /HSamples [1 1 1 1] /VSamples [1 1 1 1]
  >>
  /JPEG2000GrayACSImageDict <<
    /TileWidth 256
    /TileHeight 256
    /Quality 30
  >>
  /JPEG2000GrayImageDict <<
    /TileWidth 256
    /TileHeight 256
    /Quality 30
  >>
  /AntiAliasMonoImages false
  /CropMonoImages true
  /MonoImageMinResolution 1200
  /MonoImageMinResolutionPolicy /OK
  /DownsampleMonoImages true
  /MonoImageDownsampleType /Bicubic
  /MonoImageResolution 1200
  /MonoImageDepth -1
  /MonoImageDownsampleThreshold 1.50000
  /EncodeMonoImages true
  /MonoImageFilter /CCITTFaxEncode
  /MonoImageDict <<
    /K -1
  >>
  /AllowPSXObjects false
  /CheckCompliance [
    /None
  ]
  /PDFX1aCheck false
  /PDFX3Check false
  /PDFXCompliantPDFOnly false
  /PDFXNoTrimBoxError true
  /PDFXTrimBoxToMediaBoxOffset [
    0.00000
    0.00000
    0.00000
    0.00000
  ]
  /PDFXSetBleedBoxToMediaBox true
  /PDFXBleedBoxToTrimBoxOffset [
    0.00000
    0.00000
    0.00000
    0.00000
  ]
  /PDFXOutputIntentProfile ()
  /PDFXOutputConditionIdentifier ()
  /PDFXOutputCondition ()
  /PDFXRegistryName ()
  /PDFXTrapped /False

  /Description <<
    /CHS <FEFF4f7f75288fd94e9b8bbe5b9a521b5efa7684002000500044004600206587686353ef901a8fc7684c976262535370673a548c002000700072006f006f00660065007200208fdb884c9ad88d2891cf62535370300260a853ef4ee54f7f75280020004100630072006f0062006100740020548c002000410064006f00620065002000520065006100640065007200200035002e003000204ee553ca66f49ad87248672c676562535f00521b5efa768400200050004400460020658768633002>
    /CHT <FEFF4f7f752890194e9b8a2d7f6e5efa7acb7684002000410064006f006200650020005000440046002065874ef653ef5728684c9762537088686a5f548c002000700072006f006f00660065007200204e0a73725f979ad854c18cea7684521753706548679c300260a853ef4ee54f7f75280020004100630072006f0062006100740020548c002000410064006f00620065002000520065006100640065007200200035002e003000204ee553ca66f49ad87248672c4f86958b555f5df25efa7acb76840020005000440046002065874ef63002>
    /DAN <>
    /DEU <>
    /ESP <>
    /FRA <>
    /ITA <>
    /JPN <>
    /KOR <FEFFc7740020c124c815c7440020c0acc6a9d558c5ec0020b370c2a4d06cd0d10020d504b9b0d1300020bc0f0020ad50c815ae30c5d0c11c0020ace0d488c9c8b85c0020c778c1c4d560002000410064006f0062006500200050004400460020bb38c11cb97c0020c791c131d569b2c8b2e4002e0020c774b807ac8c0020c791c131b41c00200050004400460020bb38c11cb2940020004100630072006f0062006100740020bc0f002000410064006f00620065002000520065006100640065007200200035002e00300020c774c0c1c5d0c11c0020c5f40020c2180020c788c2b5b2c8b2e4002e>
    /NLD (Gebruik deze instellingen om Adobe PDF-documenten te maken voor kwaliteitsafdrukken op desktopprinters en proofers. De gemaakte PDF-documenten kunnen worden geopend met Acrobat en Adobe Reader 5.0 en hoger.)
    /NOR <>
    /PTB <>
    /SUO <>
    /SVE <>
    /ENU (Use these settings to create Adobe PDF documents for quality printing on desktop printers and proofers.  Created PDF documents can be opened with Acrobat and Adobe Reader 5.0 and later.)
  >>
  /Namespace [
    (Adobe)
    (Common)
    (1.0)
  ]
  /OtherNamespaces [
    <<
      /AsReaderSpreads false
      /CropImagesToFrames true
      /ErrorControl /WarnAndContinue
      /FlattenerIgnoreSpreadOverrides false
      /IncludeGuidesGrids false
      /IncludeNonPrinting false
      /IncludeSlug false
      /Namespace [
        (Adobe)
        (InDesign)
        (4.0)
      ]
      /OmitPlacedBitmaps false
      /OmitPlacedEPS false
      /OmitPlacedPDF false
      /SimulateOverprint /Legacy
    >>
    <<
      /AddBleedMarks false
      /AddColorBars false
      /AddCropMarks false
      /AddPageInfo false
      /AddRegMarks false
      /ConvertColors /NoConversion
      /DestinationProfileName ()
      /DestinationProfileSelector /NA
      /Downsample16BitImages true
      /FlattenerPreset <<
        /PresetSelector /MediumResolution
      >>
      /FormElements false
      /GenerateStructure true
      /IncludeBookmarks false
      /IncludeHyperlinks false
      /IncludeInteractive false
      /IncludeLayers false
      /IncludeProfiles true
      /MultimediaHandling /UseObjectSettings
      /Namespace [
        (Adobe)
        (CreativeSuite)
        (2.0)
      ]
      /PDFXOutputIntentProfileSelector /NA
      /PreserveEditing true
      /UntaggedCMYKHandling /LeaveUntagged
      /UntaggedRGBHandling /LeaveUntagged
      /UseDocumentBleed false
    >>
  ]
>> setdistillerparams
<<
  /HWResolution [2400 2400]
  /PageSize [612.000 792.000]
>> setpagedevice


