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KntoyeBble BbIBOAbI

> [IpeanocbINKU ANA ToTanbHOU Mg poBu3aunmn gucTpmodyummn cpopmmpoBanuch Ha
NPOTSKEHWUM NOCNEeaHNX HECKONbKUX NeT, HO Kpuauc COVID-19 ctan katanu3satopom
TpaHcdopmaLmm pblHKa Ha OCHOBE YCKOPEHHOr0 OCBOEHWS TEXHOMOMK

> Lndpposusauust kaHanos AMcTpudyLmmn co3aaeT HoBble BO3MOXHOCTH NPSIMOTo
noctyna K knuenty ans FMCG-komnanuit, Hanpumep, 1) Mogens D2CY 1 2) Mogenb
B2B2C

> D2C mopenb co3aaet pag npeumyuwects ana FMCG-komnaHuin n moxeT
npecnenoBaTb pasnuyHble Lenu: TeCTUPOBaHWe HOBbIX rMnoTes/ NPOAYKTOB, AOM.
KaHan npoaax, coop AaHHbIX Ans bonee TapreTMpoBaHHOMO NOAX0AA K KIUEHTaM.
Ho B cuny orpaHU4eHHOCTY NPUMEHEHNS HEODXOAMM TLLATESbHbIN BbIOOP Lenen u
onpeaeneHns LIeHHoCTen aAns noTpebuTens

> C ppyron cTopoHbl, pa3sute B2B2C moagenen nocpenctsom LnhpoBbIxX
WHCTPYMEHTOB MOXET B KOPHEe U3MEHUTb AUCTPMOYLIUIO B TOM BUE, KaK Mbl
NOHMMAaeM ee CerofHs, passuBas u pacwumpasn qyHkumm Route-to-Market. Mbl Buanm,
yto B Poccumn mogens B2B2C obnagaet 6onbLumMm noTEHLMANOM, HO BCE ELLE HAXOAMTCS
B CTaJMW pa3BnUTmHS

1) D2C - Direct-to-Consumer
Wctounmk: Roland Berger
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[TpeanocbInky ansg TotanbHoON LM posu3aLm auctTpubyLmum
CHOPMMPOBASIUCE Ha NPOTSKEHWUMN NOCNEAHUX HECKOMbKUX NET...

[peanockInku undposusaumm auctpudyumm (1/2)

CokpalieHue 06bemMOB TpagMLMOHHON TOPTrOBIIN —
s CoKpalleHue npubbinbHoro nokpeitusa ans FMCG HeobxoaumocTh
N3MEHUTb NPUOPUTETDI

I/IHBGCTVILI,VII?I B KaHallbl

>

KoHconuaaums pbiHka Beaywumm degepanbHbIMK
"_“ UrpoKkamun — ocrnabneHne nokanbHbIX CGTGVI,
MoTpeOHOCTL B HOBbLIX
bonee apdHeKTUBHBIX

Pa3Butue (Bkn. nepechopmatupoBaHue) cnocobax AucTpubyLuM
cneuuanu3npoBaHHbIX KaHamnoB —
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noTpebHoCTb PaboThl C HOBLIMKM ApanBepamMit NPOAAaX . ' HeoBX0anMOCTb
! "sawuTbl”
PocT cost-to-serve B TpaagMLUMOHHbIX KaHanax NPUBLINBLHOCTM B KaHanax

} aucTpudyLmm —
~—— " Gonbluast YHMBEPCANIbHOCTb AMCTPUGYTOPOB

McTounmk: Roland Berger
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... Ho Kpuanc COVID-19 cran katanu3aTopom TpaHcdopmaLmm
PbIHKA HAa OCHOBE YCKOPEHHOI0 OCBOEHNSA TEXHOMOMMN

[TpeanocbInku undposmnsaLmm auctpubyumm (2/2)

Bbi3oBbl
PbIHKa

Pe3knun pocT fonu oHNanH-NoKynok

OrpaHuyeHHOEe nepeaBuKeHNE
nepcoHana Peskun pocTt
BHVMaHUS

K TEXHO-
JIOTMYECKUM
PELLEHNAM

PocT HeonpeaeneHHOCTH cnpoca B obnacTu
ONCTprdyLmm

ﬂpamamqecxoe nageHune npoaax

COou B uenoykax NnocTaBoOK

WctouHuk: Roland Berger | 4
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LincbpoBusaumst kaHanos AMCTPMOYLMI CO3AAET HOBbIE BO3MOXHOCTM
NPAMOro AOCTYNa K KMUEHTY — KTO M KaK BOCMONb3yeTcs 3TUM?

FMCG-
KoMnaHus

|

[duncTtpubyTopsl TTY/ On-trade
........................... »
o=l L]

1) TT- TpaguumoHHas Toproens

Wctounmk: Roland Berger

KoHeYHbIN
KNUeHT

Q2
)

Kntoyesble offline/online
KIMUEHTbI

g (5

KoHe4yHbIN
KNMUeHT

Q2
)

(1) Luchposusauus

Route-to-market —
COXpaHeHue
npogax
MapX1HaNbHOCTM

[loTeps KOHTaKTa
C KNUEHTOM —
COKpalLLeHue
MapXXMHamNbHOCTM
B cpegHe-/
[0NTOCPOYHOM
nepvoae 3a cyeTt
pocta eCommrce
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Pa3sute B2B2C mogenen MoXeT B KOPHE N3MEHUTb
OUCTpUOYLIMIO B TOM BIAE, KaK Mbl MOHMMAEM €€ CEerofHs

Ot moagenu B2B...

Hem snusiHusi Ha
TT, Hem OaHHbIX
0 KIueHmax

ToproBbin
npeacrasutens TT7)

019 0
FMCG- KoHeyHbIN

KOMMNaHUA KITMEHT

TpaaUUMOHHBLIN NOAX0A
>PU31MYECKNIA BUIUT B TOPTOBYH TOYKY

>Pokyc Ha ynpasneHue Yepes KINa
npogax

>CTaHJJ,apTVI3I/IpOBaHHbIl7I noaxon
>[loCTyn TOMLKO K TOPrOBOM TOYKE
1) TT — ToproBble TOYKY

Wctounmk: Roland Berger

MexaHuku eo3delicmsusi Ha TT,

ynpaeJieHue 1105IbHOCMBbH0,
K mopenu B2B2C... docmyn K 0aHHbIM
T
FMCG-G KoHeYHbI
KOMnaHus KNNeHT

Lingpposas

:> nnatdopma

PasBuTtne uncposon nnatgopmbl
>"LlnchpoBon BU3NT" B TOProBYH TOUKY
>POKyC Ha ynpasneHne NosaIbHOCTbIO

>KacToMn3npoBaHHbIN noaxon K
npoJaxam

>[locTyn K KNUEHTY Yepes TOProByo TOYKY

| 6
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Lindbposas nnatgopma no3BonseT He TONbKO MNOKPbITh
cywlecTsytolime dyHkumm Route-to-Market, HoO 1 paclwmpuTb KX

/‘~)

"LUndpoBon Bu3nNT"
> LncppoBson 3aka3

YnpaBneHue nosinbHOCTLHO

> O6yueHue brand story u selling story
(ncTopust bpeHaa 1 npoaykra)

> BbICTpaI/IBaHI/Ie nporpamm JrnoAnbHOCTU

> [psimoi MapkeTuHr cunamu TTY,
HanpaBIEeHHbI Ha KOHEYHOrO KNNEHTa

> Lucpposon "perfect store”

> Llndpposoe ynpaenexue 3anacamu

ABTOMaTU3aLMA >

npoueccoB
> AsTtomatusaums "field sales force"

> ABTOMaTU3aUMS AOKYMEHTOOOOPOTA C
ancTpubytopom
> .

Buepa

Wctounmk: Roland Berger

3aBTpa

PocTt npogax:

Roland

> MOBbILLEHNE KOHBEPCUN

TOYKK npoAdax

(3a cyeT yny4weHus

OnbITa KNeHTa)

> pacLuMpeHmne
BO3MOXHOCTEN
MapKeTuHra

CokpalleHue 3aTpar:
> ONTUMKU3aLIMA 3aTpaT

Ha "field force"

> cHuxeHune O0S 3a

cyeT bonbLien
NpPO3pa4HOCTH

> ynyJleHve
NNaTeXHOM
ANCUMNINHGI

Bpems
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PbiHOK Poccuu yxe cospen ang ucnons3osaHna mogenu B2B2C, Ho
OMNTUMArnbHOE PELLIEHUE elLLE HE HAaNEHO

Pa3sutne mogenu B2B2C nocpenctBom UMAPOBBIX PELLEHWUN HA PbIHKE | Mnnioctpatueno

Buepa CeropgHs 3aBTpa - End-game

»
»

BOKPYT peLLeAmii
OnmumanbHoe

peuieHue

[[OTOBHOCTb PbIHKa W
TEXHOMOniA

"NonunHa
pa3oyapoBaHus'

MoMeHT hopmmrpoBaHmus
NpUKNaaHbIX
MacLITabupyembIX peLleHui

[NosiBneHne nepsbl
PeLLeHni

IHTepec BOKPYr peLleHnn Ha pbiHKe

»
»

Poccus 2016-2019 2020-2022 2023-... Bpems

WctouHuk: Roland Berger | 8



Roland )

Berger 1)

[Ins ycnewwxon peanusauum mogenu B2B2C HeobxoanmMo 0TBETUTb
Ha KntoYeBble BOMPOCHI N0 OpraHM3aLmnm peLleHuns

KntoyeBbie Bonpochl Bo3amoxHble BapnaHTbI / warn
AyauTopus KroueBomn KOHTaKT co CTOpoHbl > [lpopasel
_[% B2B-napTHépa? (Koro > Bnagenew mMarasuHa
i HeobXxoA1Mo MOTUBMPOBATH?) > MMotpe6uTens
MexaHuKku Kakvie knioyeBble ApanBepbl > BoHycbl
MOTMBaLK MOTMBALMM 1 "60neBbIe TOUKN" > Q6yyeHne / CepTudmkaums
1 "GoneBble Toukn"  B2B-knenta? > HdopmaLms 0 KnneHTe
B2B-knueHTa > OnNTUMM3aLMs acCOPTUMEHTa

> [loTpebHOCTb B aBTOMATM3aLMM NPOLIECCOB /
Yno6cTBO B3aMOAENCTBUS

'OQ > CHuxeHne O0S
o > ..
Mogenk B3auMo- Kakne napTHepb! > Baaumopenctaune B2B-knueHTta Tonbko ¢ ogHoit FMCG-
neicTBMA HeobXoaNMbI? KOMMaHuu (BnagenbLem nnatgopmbl)
_)4'(_ > [lpuBreyeHne apyrnx NOCTaBLUMKOB Ha nnatgopmy u
+ NapTHepCTBO C HAMM
Bu3sHec-Keic Kak byaeT okynatbCst MOZenb > B 3aBUCUMOCTU OT MOAENM MOHETM3ALMN HEODXOAMMO:
u B2B2C? — OnpegeneHune noTeHUMana pocta BblIpyyKu

— AHanus 3aTpat

Wctounmk: Roland Berger
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D2C moaenb co3gaet pag npemmyulects anga FMCG-komnaHum

[Tpenmyuiectsa mogenu D2C

Bonbluni KOHTPONb 3a pa3BUTMEM DpeHaa

[oBbILLEHWE HE3ABMCUMOCTM OT puTeinepa
[ononHuTenbHbIN KaHan coanaHcupyeT PUCKM
OT KOHConMaauuu putenna

e [emoHcTpauus Bawwero bpexaa @
]
o~

PocT MapXuHanbLHoOCTK
MoBbIleHIe MapxyHanbHocTh 3a cuet "excellence of POS™D, T
CHWXeHuA cost-to-serve n yctpaHeHUs NnocpeaHUKOB

,D,OCTyI'I K AadHHbIM O KOHEYHbIX KITMEHTAX
Bo3moxHOCTb Gonee TapreTMpoBaHHOro noaxoaa k
KnueHTam

TecTnpoBaH1e HOBbIX NMPOAYKTOB
S BbicTpoe npoBeaeHWe NUNOTOB M cbopa obpaTHOW CBSA3M
‘- =t ol S s 35 P

1) CTanapThl NPeACTaBNeHHOCTH, 4OCTYNHOCTY 1 sales activation MHULMATUBSI

WctouHuk: Roland Berger | 10
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...Ho Takke D2C-mopenb obnagaet psaaom orpaHUYeHUiA, BKNOYas
NPAMYI0 KOHKYPEHLIMIO C putennepamm

OrpaHnyeHust npu peanusauum mogenu D2C

. & ‘

McTounmk: Roland Berger

KaTteropus npoaykra V
MOLI,eJ'Ib ycCnewHa TOJIbKO And HeOONbLIOro KonuyecTsa "
KaTeropum

OpraHusaums norncTuKu
MoZaens noapasymeBaeT OpraH13auuio OruCTUKN -f._.
[0 KOHEYHOro KrieHTa

OrpaHnyeHHOe NpeanoxeHue =
B otnnune ot putennepa HanpsaMyto y Npon3soauTens noKynarento (ol
AOCTYMNHbI TONLKO TOBapbl OAHOro NPou3BoAUTENS

[on. pecypcbl 1 KOMNETEHLMN O
Mogens D2C yacTo nogpa3symeBaeT nepcoHanu3aLmio NpoaykTa, QQ

cbop n aHanu3 o6paTHOW CBA3MN U AAHHBIX O KIMEHTE 1 ap.

KOHKypeHUWs C puTennom J
Puteiinepsl 3auactylo BocnpuHumaiot D2C kak npsimoro = &
KOHKYpeHTa 1t
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UT0bbI NpeononeTb orpaHnyeHnst D2C-moaeny KOMnaHum ULLyT
BO3MOXHOCTb CO34aHWA YHUKanNbHOro NpeanoXeHna B KaHane

Komnauua  UnpycTpus D2C npeanoxexue [on. ueHHOCTb ANA KNueHTa
Mpumep 1 HanuTtku /HTepHeT-marasuH kKoMnaHum NpeaocTaBnser > DKCKMHO3MBHbIE KONMEKLMMN 1
BO3MOXHOCTb NPUOBPECTN HAMUTKM IKCKMHO3UBHbIX NepCoOHanM3nNpPoBaHHbIE BYThIKN
KONNeKUMH, 3akasaTb NePCOHANN3NPOBaHHbIe OYTLINKK, > Myoyas GpeHaMpoBaHHaS
a TaKke npoyylo 6peHANPOBaHHYI0 NPOAYKLUI0 nPOAYKLMS
Mpumep 2 KocmeTuka n MHTepHeT-marasnH kKomMnaHum NpeaocTaBnser > BupTtyanbHoe TectTupoBaHue
MMrveHa BO3MOXHOCTb MPOTECTUPOBATb NPOAYKT OHMaWH C NPOLYKTOB

MOMOLLbIO TEXHOTOMY AOMIONHEHHO PEarbHOCTH, & TAKKE > udhopMaLysl 0 MoCeaHMX
rofy4!Tb MHOPMALMIO O NOCNEAHNUX TPEHAAX M HOBBIX  Tpernax 1 HOBBIX BpeHaax

Openpax
I'Ipl/lmep 3 KocmeTuka n HTepHeT-MarasuH KOMMaHU NMPEATIaraeT IKCKNIINBHYH > DKCKITH03MBHAS NPOAYKUMS
rrvena NPOAYKUMIO, KOTOPON HET B APYrUX MarasuHax, a Tarke > MoapoBHasi MH(opMaLKst 0 BCell
npeaocTasnaet noApo6Hyo UHhopMaLuIo 0 BCent FIMHEIIKE TOBAPOB
NWHenKe TOBapOB
I'Ipvuwep 4 KOH,D.I/ITepCKI/Ie HTepHET-Mara3nH KoMnaHun npeaocTaBnseT > CneuwuanbHble NogapoYHble
uagenus BO3MOXHOCTb AenaTb 3aKkasbl Ha cneunanbHble Habopb!
noaapoyHbie |-|a6opb! 1 nepcoHanu3MpoBaHHbIe > epcoHanManpoBaHHbIe YNaKoBKY
YyNaKoBKM LLOKONaAHOW NpoayKLum LLIOKONAZHOM MPOAYKLMM
I'Ipvuwep 5 I'Il/lu.l,eBbIe NPOAYKTHI VIHTepH?T-MaFa3I/IHbI OpeHO0B KOMMaHWK npeanaratoT > YNakoBKu KpynHOro pasmepa
/ TOBapbl ons NOMHbIM aCCOPTUMEHT NPOAYKLIMM, @ TAKKE NPOAYKUMIO > [MonHbIit acCOpTUMEHT

B yNnaKkoBKax KpynHOro pasmepa, kotopble TPYAHO HaiTy

XMBOTHbIX B APYIMX MarasuHax

Wctounmk: Roland Berger
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[lepcnektnea mogenu D2C nHameBuayansHa Ans Kaxoon KoMnaHum v
TpebyeT YETKOro onpeaeneHuns Luenev v LeHHOCTM Ans NoTpeouTens

Kntouesble Lenn D2C u ueHHoCTb Ans noTpebutens

Lenu
D2C

LleHHOCTb
Ans
notpedutens

Wctounmk: Roland Berger

TecTupoBaHue
@ NPoAyKTOB

D2C Kanan '?Q_-l Cbop
npopax &Y ) paHbIX

Bo3moxHOCTb ObICTpOro
npoBeaeHUa nunotos/
TeCTUPOBaHUA runoTes u
cbopa obpaTHOM CBSA3M C pbIHKA

YHUKanbHOCTb
npeanoXeHns —

BbIFOAb! ANs noTpebutens B
CPaBHEHWUU C OPYruMu
KaHanamu

D2C kak gon. KaHan npogax ¢ C6op aaHHbIX Ans 6onee

Bonee BbICOKOM TapreTMpOBaHHOMO NoaAX0aa
MapXKUHANbHOCTbIO/ LieHamu, K KNeHTaM (Hanpuvep,
TyYLUM NpeCTaBMeHNEM KacToMU3aLs NpoayKTa) U
6peHaa 1 acCoOPTUMEHTOM MOHETM3aLIMN AaHHbIX
NpoayKLMM

> DKCKMI03MBHAA NPOAYKLMS

> [locTyn K NONHOMY aCCOPTUMEHTY NPOAYKLMK

> [epcoHanu3aums npoayKLmm

> YNakoBKu KPYnHOro / HecTaH4apTHOrO pasmepa

> HOBbIN OMbIT NOKYMKM

> [NogpobHas nHgopmauus o Toape / bpeHaax / TpeHaax
> [1poyee

| 13
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Mbl 6yaem paabl 0bcyanTts ¢ Bamu nogaepxky cosgaHns
D2C / B2B2C mopaeneit Ha BCEX aTanax pasBUTHS

$): LeHHocTHoe ) a OnepaunoHHas
Mogenb Y npemnoxeHue Q Bushec-mopent 5% mogens
D2C: D2C: > Bnapeney mogenu
> [IpaviBepbl MOTUBALWW NS >HeobxogumocCTb
COBEPLLEHMS! MOKYMOK B KaHane |  MPWBMIEYEHNs NapTHEpOB > KomaHpa, HeobxoauMble
KOMMNETEHLM
D2C > po/1yKTOBOE NpeArnoxeHue >Kpocc-kaHarnbHas LieHoBas .
(aCCOpPTUMEHT / KaTeropuu, nonuTIKa > K19
UEHHOCTb A4 KIeHTa, >[‘eorpadmyeckoe NoKpbITHE
no3
MLMOHUPOBEHHE) > brsHec-Moaenb > [lopoxHast kapTa
B2B2C: B2B2C:
> [Nogxod K ynpaBneHuto
> CermeHTaLys KI1eHToB, >[oTeHLMan BOBNEYEHMs] aMEHEHUMU
[panBepbl MOTMBaLMK [ONONHNTENbHbIX
B2B2C  >KnioueBoit pyHKLmoHan B2B- MOCTABLLKOB
nnaThopMbl > [lononHuTENbHbIE
> MPELLTIOXEHE ATIS NAPTHEPOB MCTOYHWUKW MOHETU3aLWM
>MexaHuka B3aMMOAENCTBIS >busrec-moaens
Pesynbtatbl  Llenesoe npeanoxeHue CdopmupoBaHHas Byaywas onepauvoHHas moaenb
6M3HeC-MO,D,eJ1b M nnaH BHeApeHus

Wctounmk: Roland Berger
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Mb! BCceraa rotoBbl OTBETUTL Ha Bally Bonpochl

Aptem
3aKOMUPHbIN

[lapTHep
['naBa npakTuku "lNoTpebutensckue ToBaphl U PO3HUYHAs TOprosns"
B Poccum n CHI

artem.zakomirnyi@rolandberger.com

UncTonpyaHbin 6ynbap 17, cTp. 1, 4- aTax
101000, Mockea
Ten.: +7 495 2257645
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